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First-Half 2009 Resultsin linewith tar gets

Paris, July 30, 2009 The Board of Directors of Cap Gemini S.A. was @med on July 29, 2009 under the
Chairmanship of Serge Kampf to approve the conatdi financial statements of the Capgemini Group fo
the first half of 2009. The Group’s key figures tbe period are as follows:

(in millions of euros) First-half | First-half
2008 2009
Revenues 4,374 4,376
Operating margin® 332 287
as a % of revenues 7.6% 6.6%
Operating profit® 288 167
Profit for the period 231 78
Net cash and cash equivalentsat June 30 533 576

The Group reported consolidategrenues of €4,376 million for first-half 2009, virtually ehtical to first-
half 2008. On a like-for-likdasis (constant Group structure and exchange radegnues suffered a modest
2.2% decline in line with forecasts. Thanks to y@ales momentum and a diverse business portthko,
Group proved its resilience in a challenging ecoicagmvironment.

Bookings in the first six months of the year representeduaount of €4,433 million, once again mirroring
the Group’s first-half 2008 figures (€4,497 milljoiBookings surged 35% in Outsourcing, but were mow
12% on average in the Group’s three other busisgg3ensulting Services, Technology Services andloc
Professional Services), which are more sensitivehemges in the economic climate. However, the Hook
bill ratio for these businesses was 1.07.

Operating margin came in at 6.6% of revenues, down one percentaige @o the same year-ago period.
The fall inoperating profit was steeper, down to €167 million as a result sfroeturing costs incurred in
adapting the Group to the changed economic landscap

The sharp drop in short-term interest rates nardotie return on cash investments. Finance expeiese,
came in at €39 million, up 160% on first-half 20@35 million), while income tax expense for theipér
also rose a sharp 19% on the same year-ago p&i€®0 million. This weighed heavily gorofit for the
period, which slumped to €78 million.

@ Operating marginone of the Group’s key performance indicatorsjdfined as the difference between revenues anchtipg
expenses. Operating expenses are the sum of #ietst of services rendered (costs incurred feretkecution of client projects),
selling expenses, and general and administratipereses.

@ Operating profiincludes expenses relating to shares and stodinspgranted to certain employees, and non-reauimicome and
expenses, notably goodwill impairment, capital gand losses on disposals, restructuring costsasis of integrating companies
recently acquired by the Group, and the effectuofailments and settlements relating to definecebepension plans.



In contrasthet cash and cash equivalents came in higher year-on-year by €43 million (€57i8iom versus
€533 million at June 30, 2008). Net cash and caglivalents totaled €774 million at December 31,800
but naturally declined following the payment of & er share dividend (representing a total dividehd
€143 million) approved by the April 30 Shareholddvieeting. The Group’s financial strength has been
reinforced by a new issue of convertible/exchanged@londs (“OCEANE"), an early refinancing of the
OCEANE bonds maturing on January 1, 2010 that Hyeeatends the maturity of the Group’s debt.

Operations by region

- North America: revenues for the region advanced 3.1% on a regdrasis but shed almost 8%
stripping out fluctuations in the dollar. Operatimgrgin came in at 5.1% of revenues (5.8% in first-
half 2008).

- Europe and Rest of the World: France remains the Group’s largest region. Res®metreated
4.6%, although it should be noted that Technologwiges reported revenue growth. The United
Kingdom and Ireland region, where Outsourcing datas, delivered strong 12.7% like-for-like
growth. Benelux, where the crisis has been pagitukevere, saw revenues fall 6.5%, while other
regions reported a decline of 4.0% on averagey. #atl Asia Pacific turned in upbeat performances,
but elsewhere the gloomy economic mood weighedesults. With the exception of Benelux, which
nonetheless posted respectable profitability le@&l$% of revenues), all regions focused on
stemming the decline in their operating marginFtance for example, operating margin came in at
4.8% for the period, down only 0.2 percentage pomfirst-half 2008.

Oper ations by business segment

- Outsourcing Services delivered 2.6% revenue growth on a like-for-likesisa(constant Group
structure and exchange rates), fulfilling its rakea stabilizing force among the Group’s businesses
Operating margin performed remarkably well, edgipg nearly 2 percentage points to 6.5% of
revenues.

- Technology Services saw revenues slip just 2.6% while profitability w&a%.

- Sogeti, especially sensitive to changes in the economitec managed to stem the decline in its
revenues, which retreated 5.4% on the back of gpshdustry downturn. Its operating margin was
9.1%.

- Consulting Services, also vulnerable to changes in the economic msad,revenues slip 13.4%. In
contrast, operating margin remained in double gguat 10.5% of revenues, thanks to a tight rein on
operating performance indicators.

Headcount

At June 30, 2009, the Group had 89,453 employeps3.4% on June 30, 2008 but down 2.4% on
December 31, 2008. Based mainly in India, as welPaland, China, Morocco and Latin America, 28% of
the workforce (25,027 employees) was based offshanesus 26% one year earlier. In the second Half o
2009, Capgemini’'s Rightshdtesolutions will be rolled out to Vietnam, with thiategration of a
development and maintenance platform staffed byratdlOO professionals serving French clients in the
insurance sector.

Outlook

During the period, the first signs emerged of atre¢ stabilization of activity in some regions. dnfew
cases, there were even indications of an upconpigi in demand. Out of prudence, however, the rou
expects that Outsourcing will be the only busintessnjoy a relative degree of stability in the signths to
December 31. Its other business should continuegort a decline in year-on-year revenues, accteduzy
the revenue growth recorded in the year-earlierpaoative period. Overall, the Group’s revenues khou
decline by between 4% and 6% in the second halé dike-for-like basis (constant Group structure and
exchange rates), resulting in a contraction of 8%4% for the year as a whole. Tighter cost corghauld
however permit the Group to achieve operating manfjaround 7% of revenues.
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