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2006 Revenues: Growth Acceleration
+44% growth FY 2006 and +61% growth in Q4

Emailvision, the European market and technology leader in on-demand software for e-mail
marketing automation presents its full year 2006 revenues.

M€ 2006 2005 Growth
15! Quarter 1,88 1,34 + 40%
2" Quarter 2,11* 1,64 +31%

34 Quarter 2,52* 1,81 + 40%
4™ Quarter 3,33* 2,06 +61%
Total 9,84 6,85 + 44%

* Integration of Barnes & Richardson revenues starting 1° June 2006

Growth Acceleration Driven by Sales Force Performance

In the 4th Quarter 2006, Group revenues grew by 61% to 3.33M€. Organic growth was 41%
in the 4™ Quarter with a strong acceleration in November and December. This growth
acceleration, initiated in the 3™ Quarter, was driven by the doubling of the sales force and an
improvement in the sales force performance. This led to increased market share in all
markets (France, Germany, UK and Benelux) and will allow Emailvision to increasingly
benefit from its long term contract subscription model.
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Bookings and Backlog Growth Acceleration

In 2006, Bookings increased at a higher rate than revenues (+66%) with a strong
acceleration in the 4th quarter (+170%). By the end of 2006, backlog reached 6.48 ME£,
representing growth of 111% vs. 2005.

This offensive market share growth strategy led to the win of 125 new clients in the 4th
quarter, bringing the total client base to over 500. The average contract duration continued to
increase to reach 23 Months by end December 2006, vs 21 Months end September 06 and
15 Months end December 2005. The contract renewal rate reached 95% showing a high
level of client satisfaction and loyalty.

These strong sales performance indicators strengthen the Emailvision leadership position in
Europe. New clients include Galeries Lafayette, Hachette Filipacchi and VNU in France,
Cotton Traders and The Body Shop in the UK, Kaspersky and Elsevierin Germany.

Outlook for 2007: Strong Growth

Given the high sales performance of the second half of 2006, Emailvision will continue to
benefit from strong growth throughout 2007.

Emailvision will report 2006 FY Results on April 3rd 2007

Emailvision is listed on the Euronext Paris Alternext Market - ISIN Code :
FR0004168045 / MNEMO : ALEMV

About Emailvision

Emailvision is the European market and technology leader in on-demand software for e-mail marketing automation. The
Emailvision flagship product, Campaign Commander, has become the benchmark tool for the E-commerce and publishing
industries. With a staff of over 90 and offices in the major European markets including France, Germany, UK and Benelux,
Emailvision is driving an offensive sales and market share strategy in a high growth market.
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