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Theradiag announces improved results
for H1 2019

e Continued improvement in operating income

e Extraordinary income from non-recurring instrumentation sales generating investment
capacity, to be reinvested in key strategic markets

e Cash position: €3.2 million, sufficient for upcoming investments

Croissy-Beaubourg, September 24, 2019, 5:45pm CEST — THERADIAG (ISIN: FR0O004197747, Ticker:
ALTER), a company specializing in in vitro diagnostics and theranostics, today announced its
consolidated results for the six months ended June 30, 2019, as approved by the Board of Directors on
September 20, 2019.

H1 2019 results

€000 H1 2019 H1 2018 % change
Revenue 4,978 4,565 +9%

of which in-house 3,350 3,279 +2%

of which distribution 1,628 1,286 +27%
Operating income/(loss) (150) (196) +24%
Net financial income/(expense) (31) (30) -3%
Irztézr::ie;/g(lﬁseisbefore tax and non- (181) (226) +20%
Ir\leecturril:;:ci):;;/s(loss) before non )8 (104) 126%
Non-recurring items 612 16 n/a
Net income/(loss) 640 -89 n/a

Notes: Consolidated financial statements including the financial statements of Prestizia, a wholly-owned subsidiary of
Theradiag

Bertrand de Castelnau, Chief Executive Officer of Theradiag, commented: “Theradiag’s first-half
results and business activity are in line with our expectations, although we remain vigilant at this time
of the year as 2019 is a year of recovery but also of further investment. Our clear priority is to return
to profitability and, in this regard, Theradiag is focusing on its potential growth areas, adjusting its
product mix and broadening the international scope of its solutions, in particular theranostics, with
our LISA TRACKER® kits for routine use. We are pleased to report that, where the business model is in
place, results are tangible and growth is strong.”



Pierre Morgon, Chairman of the Theradiag Board of Directors added: “We have benefited from
extraordinary income related to non-recurring sales over this period. Combined with the
implementation of promising strategic partnerships, this will allow Theradiag to invest in order to step
up growth in key strategic markets, particularly the United States, whilst maintaining operational
profitability and improving it over the medium term. This is a crucial period for the company and one
to which we are paying special attention.”

Strong revenue growth in theranostics driven by LISA TRACKER® sales
Theradiag posted first-half 2019 revenues of €5.0 million, up 9% from €4.6 million in H1 2018.

Theranostics performed well and posted a 12% growth, primarily driven by LISA TRACKER® kits for
routine use, for which sales exceeded €2.0 million during the period (vs. €1.8 million in H1 2018). Sales
in France in this segment were up sharply.

Sales generated through the distribution channels were up 27% compared to the same period last
year, in line with the recently implemented distribution strategy and partnerships.

The partnership entered into with IDS during the first half, covering R&D and the exclusive distribution
of TRACKER® kits in 33 new countries (including Germany, Latin America and the Middle East) is well
underway and is progressing according to plan. The development of the next generation of automated
technologies is making progress and will speed up the automation of diagnostics and enable greater
flexibility. Regarding the marketing of the innovative TRACKER® range, training sessions have begun in
certain priority areas and are being rolled out as planned. The launch of operations in the United States
with our new partner HalioDx is well underway.

The Diagnostic In Vitro (IVD) business posted first-half revenue of €2.9 million, up 7%, including
significant non-recurring instrumentation sales. This historical business line continues to benefit from
the Group’s recognized innovation expertise among laboratories, but does not have as much potential
as theranostics. The strategy in place for these global immunology solutions is to continue targeting
niche specialties, such as genetics and male fertility, and to support internal and external quality
control programs. This does not require any particular investment commitments.

Operating expenses under control, improvement in operating income and net income

The company is maintaining tight control of operating expenses after the major endeavors made over
the past 18 months. Organization has become more efficient and business volumes have increased
whilst staff expenses have remained stable.

The operating loss decreased by 24% to €150 K, due to the increase in sales and careful management
of operating expenses, despite large investment in R&D.

The loss before tax and non-recurring items amounted to €181 K compared with €226 K in first half
2018, representing a 20% improvement.

As noted above, extraordinary income is related to significant non-recurring instrumentation sales.

Net income before non-recurring items was just over breakeven at €28 K, compared to a €104 K loss
in first half 2018.

Net income including non-recurring items amounted to €640 K, compared to a net loss of €89 K in H1
2018.



Cash position

At June 30, 2019 the Group had net cash of €3.2 million, compared to €3.4 million at December 31,
2018 and €3.7 million at June 30, 2018. The company continues to pay close attention to cash flow and
estimates that it has sufficient cash for upcoming investments.

Investment in R&D remains of prime importance for development strategy in Theradiag’s business
sector. This is set to continue, and the non-recurring income for this period and resulting cash will be
used to invest in the future and step up the commercialization of theranostics solutions in key
international markets, in particular the United States.

H1 2019 highlights

Signing of a development and distribution agreement with Immunodiagnostic Systems (IDS)

In April 2019, Theradiag signed an agreement with IDS, a specialist manufacturer of diagnostic test kits
and instruments for the clinical market. Under this agreement, IDS will market TRACKER® kits in 33
countries, including Germany and Latin America, while Theradiag will have access to the latest-
generation IDS-i10® analyzer, renamed iTrack® ™,

Manufactured by IDS for Theradiag, this cutting-edge automated analyzer will be the first model
compatible with the biotherapy monitoring product range. This innovative chemiluminescence-based
technology platform is entirely automated and offers continuous loading. It allows random access
analysis and can be integrated into laboratory automation systems.

Signing of an agreement with HalioDx

In order to boost the commercialization of its range of biotherapy monitoring tests in the United States,
Theradiag signed a new agreement with HalioDx in May 2019.

Under this agreement, HalioDx will handle the supply chain including sample reception, test
performance and invoicing on behalf of Theradiag.

Theradiag will coordinate promotional campaigns, which will allow it to control its development in the
US market more tightly and proactively while favoring direct interaction with hospitals, US health
authorities, pharmaceutical companies, opinion leaders, trade bodies and patients’ advocacy groups.

In order to meet the specific needs of the US market and strengthen the Theradiag brand in United
States, the Theradiag tests range will be rebranded OptimAbs™ by Theradiag.

End of legal dispute with HOB Biotech

Theradiag and Hob Biotech reached a settlement in April 2019 in consideration for Theradiag’s
abandonment of legal proceedings. The settlement agreement provides that HOB Biotech will pay
Theradiag, as full and final settlement of any amount that may be claimed, a total amount of six
hundred and fifty thousand (650,000) euros, including the buyback of instruments purchased by
Theradiag from HOB Biotech. This amount was paid by HOB Biotech immediately after the execution
of the settlement agreement and Theradiag has abandoned its legal action in Singapore. As a result,
Theradiag and HOB Biotech are no longer bound by any of their obligations under the 2015
agreements.



Post-balance sheet events
Capital increase

A capital increase for a nominal amount of €5,723.90 through the issuance of 3,367 new shares,
resulting from 23,569 redeemable stock warrants, was recorded at the Board of Directors meeting on
September 20. The company’s capital stock thereby increased from €14,760,233 to €14,765,956.90.

Change of Board member

Theradiag announces that John Li, Board member since 2017, resigned his post on September 17, 2019
with effect from September 19, 2019. At its meeting on September 20, 2019, the Board of Directors
appointed Geija Ouyang to replace Mr. Li for the remainder of his term of office, i.e. until 2020
following the General Meeting called to approve the financial statements for the year ended December
31, 2019. Mr. Ouyang is a graduate of the Ecole Nationale des Ponts et Chaussées and Imperial College
London. He has extensive experience in banking and finance, in particular in the areas of mergers and
acquisitions.

Next financial press release

FY 2019 revenue, February 4, 2020, after market close

Upcoming events attended by Theradiag in 2019:

September 25-27: 24" days of FFER, Paris, France

September 27-28: 8™ Days of MICI OUEST, Nantes, France

September 28 in Lille, November 16 in Lyon and November 23 in Nancy: AFA event on Crohn’s
disease and ulcerative colitis.

October 19-23: UEG Week, Barcelona, Spain

November 12-14: SFI (French Society for Immunology), Nantes, France
November 15: 3®™ journée de la Fédération d’Immunologie, Nantes, France
18-21 November: MEDICA, Disseldorf, Germany

December 6-7: GETAID, Paris, France

December 8-10: CFR (French Congress of Rheumatology), Paris, France
12-14 December: AIBD, Orlando US

On 3rd October 2019, Theradiag will participate to Investir Day, a dedicated day for private investors
and shareholders, at Carrousel du Louvre, 99 Rue de Rivoli, 75001 Paris.

Specific presentation from Theradiag at 1 :45 pm.
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About Theradiag

Capitalizing on its expertise in the distribution, development and manufacturing of in vitro diagnostic tests,

Theradiag innovates and develops theranostics tests (combining treatment and diagnosis) that measure the

efficiency of biotherapies in the treatment of autoimmune diseases and cancer. Theradiag is thus participating

in the development of customized treatment, which favors the individualization of treatments, the evaluation of

their efficacy and the prevention of drug resistance. Theradiag notably markets the Lisa Tracker® range

(CE marked), which is a comprehensive multiparameter theranostic solution for patients with autoimmune

diseases treated with biotherapies. The Company is based in Marne-la-Vallée, near Paris, and has over

60 employees.

For more information about Theradiag, please visit our website: www.theradiag.com
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